
Success
Stories

Advertising in Columbus
Marketplace works. Here is
what just a few of the 
program’s participants 
have had to say:

Booked Solid
“Thanks for getting us in at
the last minute. The counter-
top article had a major
impact. We have had 12 peo-
ple in the showroom since
Tuesday, all booked on-site
estimates or jobs. The phones
have been slammed since
Tuesday, and we have booked
15 additional estimates other
than those who came to the
showroom. It also reinforced
previous estimates and those
people have been calling to
book their jobs!”

— Emily G. Sayles,
Miracle Method

Significant Response
“The Columbus Marketplace
articles have been an impor-
tant part of our marketing
strategy for more than 20
years. We kick off all of our
important promotions and
events with a Marketplace
article. We always enjoy sig-
nificant response with
increases in store traffic. The
article allows us to convey
our message better to our
potential customers because
the editorial nature of the
article has more credibility
than an ad. The article has
motivated many to come in.”

— Fred Heer, Lombards

Tuesday Phone Calls
“Columbus Marketplace has
been a great way for us to get
out information to our exist-
ing customers and to our
potential customers. We have
used the articles to introduce
new products, employees or
just ‘toot our own horn.’ I real-
ly appreciate your time and
energy in writing our articles.
The photos always draw the
readers in, and it is very help-
ful that it is another included
benefit, so I don’t have to
arrange for photos myself. I
always appreciate the
reminders you send at least a
week before the article dead-
line. Customer testimonials
you include in the article real-
ly help reinforce what we do.
The phone definitely rings
more on Tuesdays.”

— Philip M. Favret,
Favret Heating & Cooling

Unique Marketing
Vehicle
“I have worked very closely
with Faye for the past few
years in writing articles that
gave our company exposure
as well as business. We as a
company have approached
other newspapers all over
Ohio to promote the same
features as in Columbus
Marketplace — but to no
success.”

— Don W. Doll,
Golden Giant

Columbus Marketplace
worked for these advertisers.
And it will work for you, too.
Call Faye at 614-461-8831.

Check out Columbus Marketplace advertisers and
more in the Columbus Biz List. Available only on
Dispatch.com, 10TV.com, 971TheFan.com,
ColumbusAlive.com and ThisWeekNews.com.
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cs
10

18
05

 9
20

58
7-

2

COMPLETE KITCHEN
REMODELING

Professional design & installation
FREE in-home computer design & layout

• Cabinets  •  Flooring  •  Lighting
• Countertops  •  Appliances
Licensed  •  Bonded  •  Insured

449-7200
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Columbus’ Most                            Trusted Coin Dealer
Hours:

Tues.–Fri. 10:30am–5pm
Sat. 10:30am–4pm

5311 W. Broad St.
878-COIN (2646)
(Not valid on current

state quarters) GEMCO
BUCKS

GEMCO COINS & JEWELRY
Limit one Gemco Buck per purchase

Good for $1.00 Off any purchase

Expires 4/30/10
$10 min. 

purchase required

Columbus Marketplace is an affordable
way to market your company’s products
and services to more than 500,000 daily

Dispatch readers.

Call Faye Oney at 461-8831 or your account
executive for details.

Gemco Coins & Jewelry,
Columbus’ most trusted coin and
jewelry dealer, is looking to buy
your old coins, currency and
other collectibles. Two rare coins
Gemco is looking to buy are the
1881 and the 1885 Carson City
silver dollars.

“What makes these coins valu-
able is that 1881 and 1885 were
low mintage years for the silver
dollar,” said owner Greg Martin.
In other words, the fewer the
coins in circulation, the more
valuable they are.

For nearly 20 years, Gemco has
established a reputation for being
an honest coin dealer that always
pays a fair price for the coins, cur-
rency and other collectible items
brought in by its customers.

Gemco is currently paying
$150* and up for the 1881
Carson City silver dollar in any
condition; and $200* and up for
the 1885 Carson City silver dollar
in any condition. To find out if
your coin is a Carson City silver
dollar, look for the “CC” located
above the “DO” in dollar on the
back of the coin. For all other
Carson City silver dollars, Gemco
will pay at least $50* this week
only (March 9-13). Gemco also is
paying $10* and up for any silver
dollars minted between 1878 and
1935.

In addition to these coins,
Gemco is looking to buy other
items such as scrap gold (broken
chains, rings, dental gold, etc.)

Gemco still purchases gold in any
condition. Check your attic or
basement for these other items;
you never know if you have
something valuable. Jewelry,
watches, costume jewelry,
swords, tokens, medals and
platinum are just a few of the
many items Gemco will buy.

Bring your items to 5311 W.
Broad St., in the Saxton Real
Estate building. Gemco’s new
hours are Tuesday through
Friday, 10:30 a.m. to 5 p.m.; and
Saturday, 10:30 a.m. to 4 p.m.
Call 878-COIN (2646). 
*undamaged.

Gemco Coins & Jewelry paying top
dollar for Carson City silver dollars

Gemco Coins & Jewelry is looking
to buy the following coins this
week. All prices listed are for
undamaged coins.

Penny
1877 Indian - $300
1909 S VDB Lincoln - $400
1914 D Lincoln - $50

Nickel
1937 D 3-Legged Buffalo - 

$300

Dime
1916 D Mercury - $300

Half Dollar
1916 or 1921 - $300
1885 CC - $200

Looking to Sell?

Do you have these coins?
They’re an 1881 and 1885
Carson City silver dollar. The
arrow indicates the “CC.”
Gemco will pay $150* and
up for the 1881 Carson City
and $200* and up for the
1885 Carson City in any 
condition. Call 878-COIN.
*undamaged

➞

If you are planning to sell your
home after the real-estate market
turns around, you might want to
consider remodeling your
kitchen.

“The kitchen is considered the
‘heart of your home,’ ” said Chris
Spade, marketing director for
Kitchen Kraft. “It is the social epi-
center of your home.
Homeowners who remodel their
kitchens get the highest yield for
return, dollar for dollar.”

For those who don’t plan to
sell, remodeling is a lower-cost
alternative to buying a new
house. The updates are just as
high quality as what you would
find in a new house.

A kitchen remodel is a signifi-
cant investment so it pays to do
your homework. Kitchen Kraft
has become one of the largest and
most notable kitchen design firms
in central Ohio because its design-
ers not only listen to customers’
needs but also offer solutions and
ideas that fit within customers’
budgets.

Call Kitchen Kraft at (614) 449-
7200 to find out how its designers
can bring your kitchen into the
21st century. Your no-obligation
consultation starts with your cur-
rent kitchen layout. Kitchen Kraft
will input your layout, dimen-
sions, current appliances, flooring
and cabinets into a 3-D design
software program on a laptop
computer. 

You can see how your kitchen
would look with cherry cabinets
and a granite countertop, or you

might want to know what a tile
and glass backsplash would look
against a Corian countertop. Will
there be room for a butcher block
island? You can see how your new
kitchen will before the work
begins.

Kitchen Kraft’s custom kitchen
remodeling includes all cabinetry,
countertops, appliances, flooring,
lighting, plumbing and hardware. 

The company’s philosophy is
to make home remodeling con-
venient.

“We are a one-stop shop for all
your kitchen or bathroom remod-
eling needs,” Spade said.

When Amira and Robert
Bowers bought their home nearly
a year ago, they knew they would
need to make some major
upgrades. The home was built in
1961 and the kitchen had never
been remodeled. “The custom
cabinets were knotty pine,” said
Amira, “and it seemed they were
not taken care of over the years.”

The couple got three different
estimates, one of which was
Kitchen Kraft’s. “Kitchen Kraft’s
design was priced better, and they
were so organized,” explained
Amira. But what was more impor-
tant to the Bowers’ however, was
that Kitchen Kraft had earned
their trust. “Jim (designer)
showed us how our kitchen
would look, using his laptop com-
puter,” she continued. “The other
companies gave us a ballpark esti-
mate, but wanted us to sign a
contract with them first before
they would show us a design.

That initial consultation and
design was very important to us.
We didn’t feel we should have to
commit to something without
seeing the plans upfront.”

Kitchen Kraft completely gut-
ted the Bowers’ kitchen. They
removed a wall in between the
kitchen and dining room to cre-
ate more space. They replaced the
cabinets with newer antique
white ones, granite countertops
and sink, new appliances, and
new lighting, including under-
cabinet lighting. They also built
an island in the middle, with a
granite countertop. The couple is
extremely pleased with the
results.

“We got nothing but perfec-
tion,” said Amira. “When the site
supervisor did a final walk-
through, he found things he

wanted to correct - small things I
really didn’t catch.”

The couple was also impressed
with Kitchen Kraft’s timeline.
“They told us it would take about
6 weeks, and that’s exactly how
long it took,” she said.

“The company is small enough
that you can talk directly with the
owners,” added Robert, “but yet
they weren’t a one-man shop
either. There was a chain of com-
mand of technicians that made
them very organized.”

“Kitchen Kraft was so profes-
sional,” said Amira. “Their quality
is amazing, and they stand
behind their work. It was truly a
great experience from start to fin-
ish.”

Call (614) 449-7200 for an
appointment. Visit
www.kitchenkraftinc.com.

Add functionality to your kitchen 
or bath with Kitchen Kraft remodel


